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Lost in Tran

By Armen Vartian

Who loses when coins are
lost in transit?

It 6s bad wher
ment s donot a
Sometimes lost or stolen
coins are never found, and
anyone from the FedEx
driver to t hi
next door neighbor is a
potential suspect. But
from a legal standpoint, if
coins are lost or stolen en
route and never recov-
ered, is the seller or the
buyer responsible for the
financial loss?

Let 6s start
situation, namely a loss in
transit to a retail customer
who has already paid for
them. Dealers usually
donot addr es ¢
nario in their terms and
conditions of sale, al-
though many require pay-
ment of extra fees for
Ashipping and
t he fiinsuranc
bly covering any mishap
during shipment. But if

t her eobs not hi
terms and conditions, who
loses out? Under section

2-509 of the Uniform
Commercial Code, if a
sal es contrac

“would generally be after

Sit

guire the sel
[the goods] to a particular

destination, 0
loss passes when the seller
delivers the goods to the
carrier, i.e., the shipping

company, leaving the cus--
tomer out of luck. And

the courts have settled that
mere placement of a ship-

ping | abel do
every retail sale into a
Afdestination

however, the sale was a
isal e on
sections 2-326 and 2-327
provide that the seller
bears the risk of loss until
the buyer accepts the
goods, which, of course, .

delivery.  Again, dealers
should understand that
providing customers an
unconditional right to re-

turn goods for refund or
credit doesn
sales into approval sales.
As one court

must be some provision or
objective fact demonstrat-
ing an intent that, notwith-

standing that the buyer has
paid for the goods, they do
not O0bel ongd
until the buyer approves
them. 06 So in

any specific agreement
between the parties, in
normal retail sales the risk ~
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of loss passes to the buyery e r

who must buy insurance
for the shipment or other- f
wise bear any intransit
loss.

What about shipments
between dealers? Again,
the first place to look is
any specific terms and
conditions between the
dealers. If none exist, we

start with the same basic f

rule under 2-509, namely

ap p rthat in contracts which

arenot fdest
tractso, del i
rier is sufficient to pass the
risk of loss to the receiving
dealer. But what if the
goods are delivered and
not accepted, and the loss
occurs during the return
shipment to the seller?

Here the Code distin-
gui shes bet w
papproval 6 and
turno situat-i
326, goods delivered pri-
marily for fi
sidered s al
proval o and

ered primari/l
are fAsale or

though in either case the
buyer has the right to re-
tturn goods. The differ-
ences between the two
situations are rather stark

See Lost/page 7
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By Mark Salzberg

Lessons Gleaned from the Most
Valuable Collection of US Pattern
Coinage.

When first
$30+ million sale of pattern coins

was certainly newsworthy. It is the

largest, single private treaty rare
coin transaction to date. For many
collectors, pattern coins typically

fall outside the mainstream of US
numismatics. They are, however,
always lauded for their beauty and
rarity. But this sale is even more
special because of how long it has
been since there was a similar
transaction of pattern coins to

which it can be compared.

In fact, one must go back nearly 100
years to uncover a similar sale of
pattern coins, which, as it turns out,
is one of
transactions. In 1909, prominent
collector William H. Woodin pur-
chased two $50 Half Union pat-
terns struck in gold for a then un-
precedented sum of $20,000. The
seller was the former coiner and
superintendent of the Philadelphia
Mint, Col. A Loudon Snowden.
Some controversy surrounded the
private ownership of these coins,
which were unique and now the

worl doés mo st val u
tor A. Piatt Andrew wanted the
coins returned to
tion.

To reacquire the coins, the Mint
offered Woodin two large cases
filled with pattern coins in ex-
change. At that time, many patterns
were sold by the Mint for double
face value, and one can easily see
how a transaction of this magnitude
could have included thousands of
coins. He accepted and thereby ac-
quired the largest and most com-
prehensive collection of pattern
coins of its day. The Mint subse-

reported, I

(PNG _
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|

guently destroyed the dies and hubs
for the production of pattern coins, so
that no more could be produced,
freezing their mintages and making
Woodi nds

nificant.
ast mont hos

Now, a century later, astonishingly,
we happen across a similar collection
of pattern coins. NCS was selected to
review the collection for conservation,
and NGC was chosen to grade and
certify the collection in its entirety.
For the professional graders at NGC,
this comprehensive evaluation led to
one overwhelming insight: The Simp-
son Collection of Pattern Coinage pre-
sents an incredible learning opportu-
nity for numismatists. One reason for
this is very obvious: the collection is
the most complete assembled in dec-
ades. The sheer number and diversity
of pieces allows for comprehensive
study of pattern coinage, an opportu-

numi s ma hily Cndt0avdiedlé tsince tiifer dafyd

19606s. This type
ducted over many years to come.

This collection was exhilarating to
view and grade. Every coin told a new
story of what coinage could have
been. It's a thrill that Mr. Simpson
has given NCS and NGC the task and

fiThe vision of a collector, we
concluded, is ultimately more
important than his resources. f

tremendous responsibility to preserve
and display this historical collection
for the betterment of the hobby.

Beyond the pleasure of examining
these coins, from the perspective of a
certification company, working with a
collection of this scope is monumen-
tal. A basic tenet of grading is that one
needs to have a frame of reference,
meaning you need to see the very best
in order to rank everything else. Well,
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now my frame of reference has been
recalibrated. | have seen the very
best collection in terms of eye ap-
peal, grade and rarity. This is a

Even from this first look, we can
garner universal and valuable les-
sons for collectors, even if they are
very general. In this case, we can
discern clear rules about how a col-
lector pursues his passion and
builds his collection. With Mr.
Simpson we see a very deliberate
collector who operates by observing
a fundamental set of ground rules.
He possesses a vision of what a col-
lection should be, and he replicates
this vision by seeking out specific
pieces in the marketplace. The vi-
sion of a collector, we concluded, is
ultimately more important than his
resources.

The formation of any great collec-
ction begins with the same critical ¢
stepd working with a trusted advi-
sor or advisors. Regardless of a col-
lectors experience or budget, this
should be the foundation of his col-
lecting. An advisor may take the
form of a dealer or a fellow collec-
tor, a friend at a coin club or a nu-
mismatic author. Most collectors
strike out on their own to build
their collections, which leads ei-
ther to a number of costly mis-
takes or a hodgepodge of ran-
domly assembled coins that only
roughly form a collection. The ad-
visor need not be limited to one
person, but can take the form of
several dealers or experts in a par-

ticular area of numismatics.

To fulfill this criterion, Mr. Simpson
works closely with Laura Sperber
and George Huang of Legend Nu-
mismatics. Together they developed
a framework for his collection and
acted as a sounding board for his
purchases

and values. See Learning/page 3
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Victor Ingraffia

smat i

Numi
imagination at the age of 6, when

cs capt

the grammar
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- Member #657

allowed him to fill his blue folders by
looking through all the coins taken in
at the school cafeteria.

Years later, a high school summer in-
ternship on Wall St. in downtown
Manhattan grew into his early career.
He worked for several brokerage firms,
including E.F. Hutton, in their Com-
mercial Paper trading department and

also became a registered stock broker.

After t he 1987 st
saw the demise of E.F. Hutton, Victor
relocated to Florida and was able to
turn his lifelong passion for coins into

a full time career. He took a position
with Security Coins in Clearwater Flor-
ida.
of the firm and founded Gibraltar

Coins & Precious Metals, Inc. By com-

s ¢ h o cbining his earlier Wall St. experience

Learning from page 2

Working with full -time dealers also
gave him access to material that
might otherwise never have come
to his attention.

The second critical element, which
is abundantly clear in the Simpson
Collection, is to develop a concrete
framework for the collection. This
is where a colll
erences shine. Whatever you like,
whatever is important to you, can
be the foundation of these rules.
More than anything, it should be
clear that your purchasing deci-
sions conform to these rules. When
people look at your collection, they
should see the active participation
of the collector. Your likes, dislikes,
preferences and personality should
be obvious. When a collector estab-
lishes a core set of principles to
guide his purchasing decisions, he
makes a critical leap. This is the
move to becoming an advanced
collector.

Mr . Si mpsonbés

ector 6s

seeks to fulfill three important crite-
ria. First, a collection must be com-
plete. When Mr. Simpson sets out to
assemble a collection, he strives to
complete it. It is a commitment to a
long term goal, as in areas such as
pattern coinage, this can involve a
wait for a single specimen tied up in a

coll ectorbés hands
personal

Second, Mr. Simpson seeks to find
coins with extraordinary eye appeal.
For him, this includes coins with both
vibrant toning and, for proof coinage,
highly contrasted Cameo and Ultra
Cameo devices. The NGC Star desig-
nation is a useful tool to determine if a
coin might meet his criteria, as these
coins have been determined by the
NGC graders to exhibit exceptional
eye appeal. NCS conservation may
also play a role when collecting proof
coinage, as removal of surface con-
taminants such as dirt, grease, and
PVC will often reveal a coin having
stronger and

strict requirements for the Ultra

r ul @afneo Adsi§natiéniadd slrve toliti@n-

In 1995, he purchased the assets

deepe

with his knowledge of numismatics,
the company has grown as a tradi-
tional coin shop, as well as a re-
spected firm for rare coin and bul-
lion investors.

Victor can be found walking the
floor at most major coin shows,
usually looking like he is in a hurry,
with a determined look on his face.
Feel free to stop him and introduce

oyowrself. matihhougl he hal & paréicsi-h 0
lar interest in proof type and dated
gold, his client base has led him to
handle items in almost all areas of
United States numismatics.

When not in the shop or on the
bourse floor, Vic can be found play-
ing his grand piano, weight lifting,
or spending time with his family.

tify an acquisition candidate for Mr.
Simpson. Uniformity is also a con-
sideration, as some pieces by nature
of grade or designation attributes
Aj ust go together
that high grade or otherwise excep-
tional specimens become dupli-
cates.

pr e f The third element that a coin must

possess to be considered by Mr.
Simpson is that it be of high grade.
Mr. Simpson will upgrade his col-

lection with coins of higher grade

when his criteria for eye appeal can
also be met. As this is a constant
work, the insight of a knowledge-

able dealer is also strongly advised.
Several times, Mr. Simpson has had
to purchase intact collections to

seek out individual pieces that im-

prove his core collection. The sort-
ing process and sale of duplicates is
conducted with the aid of a profes-

sional numismatist.

r contrast. NGC6s
This most recent pattern acquisition

has )
See Learning/page 9




Page 4

E 2007 Professional Numismatists Guild, Inc.

Q & A: Beth Deisher

By Donn Pearlman

As part of a continuing series, PNG
public relations consultant Donn
Pearlman is interviewing various
numismatic personalities. For this
issue of The Guild he spoke with re-
spected, influential Coin World Edi-
tor, Beth Deisher.

Question (Pearlman): There were
seemingly dozens of coins that
crossed the million dollar mark last

year. Was there anything that unex-
pectedly surprised you in the numis-

matic world in 20077

Answer (Deisher): The only mild
surprise was seeing two U.S.coins
rocket into a tie for second on the all-
time record holder list. After failing

to meet the minimum at auction ear-

lier in the year, the Eliasberg 1913

Liberty Head nickel, in April, appar-
ently found a home at $5 million and
is likely to reside for there for gen-
erations. And then, seeing the 1804
Capped Bust gold $10 sell for $5 mil-
lion in September, it made that
threshold seem like a mere stepping
stone to the top. | don't think it will
be long before we see a new top re
cord.

Q: Some dealers thought the Ohio
pension fund scandal might ad-
versely affect the rare coin market,
and some people worried the prob-
lems at the American Numismatic

Association might scare away some

buyers. Did you see any significant
negative effects on the marketplace
because of either of those situations?

A: | don't believe there were any
negative effects from either. At
first, when the Ohio story began to
become public in 2005, it seemed
coins were taking the rap, but as the
story unfolded and the trial took
place in 2006, the focus shifted from
questionable investment to theft in
high places.

The dealers who testi-

fied at trial were credible and came
away as themselves victims. The
Ohio story is not final, because the
state has not yet made public how
mu c h it has
story we are anxious to write. We
continue to hear that the state has
recovered much more than the $50
million it invested i and only about
half of that amount was ever in
coins. That stands in contrast to
the $260 million it lost in the bond

market.

With regard to the ANA, the story is
not reflective of the market. Rather
it is about the management and/or
mismanagement, and leadership
and/or lack of leadership, of a non-
profit organization. The story has

had big play in Colorado Springs
and in the hobby publications. But
the greater public is really not
aware of this story. This is a story
about individuals and hobby poli-

tics. It really has nothing to do with

the coin market.

Q: What's been the reaction, espe-
cially from advertisers, to the new
design and layout of Coin
World? Do you plan any changes

All rights reserved.
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based on their comments, praise or
concerns?

A: Overall, the reactions to the

r e ¢ o vchanges in the design and size of

Coin World have been very posi-
tive. Some people resist change of
any kind. | have led Coin World

through three redesigns in the last

25 years and each time there have
been some people who did not like

the changes. | have had some who
were very upset the first couple of
weeks tell me that the changes have
"grown on them" and now they

would not want to go back to the old

format. This was the most challeng-
ing of the three design changes
in that it involved changes in tech-

nology and redesigning the publica-

tion at the same time.

We do not plan any major changes,
but we will continue to tweak and
improve as we go along. If | had the
power to change one thing, | would
ask some of the listing advertisers to
increase the point size of the type in
their ads. They control that, Coin
World does not. The point size of
type in such ads has been the source
of most of the complaints. On the
positive side, readers really love see-
ing coins in both the editorial pres-
entation and in the advertisements
in color.

Q: You and the Coin World staff
attend shows and conventions
around the country each year, and
invest a lot of time talking with
dealers and collectors about the
events. If you could wave a magic
wand, what would you change to
improve the shows?

A: | think the shows need to be
more inviting to those attending,
whether they are long-time collec-
tors or newcomers. Walking
the cement floors of the gigantic

See Q & A/Page 7
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Know Before You Go

By Paul Whithah - NLG
The National Mguste y
a few weeks away,

think about travel to Phoenix, AZ.

As one flies into Arizona, most of

the landscape out the window looks

rather bleak and desolate. But once
on the ground, Arizona becomes a
venue where natural forces and

people seem to compete to see
which is most
side, thereos
we know as the Grand Canyon; the
surreal, awe-inspiring forest of the

giant Saguaro cacti in the National

Park named for them, Saguaro Na-
tional Park; and the stumpy buttes

of Monument Valley. The early hu-

man race has answered with the
astounding vertical apartment com-

plex the Anasazi built into Canyon

de Chelly some 800 years ago, and
then who could forget the bizarre

experimental ecosystem called Bio-
sphere 2.

While these awe-inspiring natural
and manmade sights draw millions
of visitors to Arizona each year, we
must not forget the tens of thou-
sands ofbi
doned their winter climates for the
Ari zona dessertos
velous resorts, as well as mile after
mile of condos, apartments, and
winter homes.
of them attend The National Money
ShowE

While your time in Phoenix may be

limited due to show requirements,

maybe you can arrive early, or stay
late, for a diversion or two. Con-
sider the following:

The Heard Museum
nation's finest museums dealing
exclusively with Native American
cultures and is an ideal introduction

Afdaowwho

is one of the =25

to the indigenous peoples of Ari-
zona. From pre-Columbian to con-
temporary, if it's art created by Na-
tive Americans, you'll find it here. If
you're interested in the native cul-
tures of Arizona, this should be your
very first stop in the state. The mu-
seum is an invaluable introduction
to the state's many tribes. The
newly redesigned and expanded
Home: Native Peoples of the
Southwest  exhibit examines the
culture of each of the major tribes

soul of the museum. In the Lincoln t
Gallery, you'll get an idea of the
number of different kachina spirits
that populate the Hopi and Zuni
religions, while the Crossroads Gal-
lery offers a fascinating look at con-
temporary Native American art.
Guided tours are offered daily. Ad-
mission fee required.

The Hear ddés Indiann
Fair and Market, held on March
17 2, 2008, (which means you will
need to go to Phoenix a few days
before ANA dealer setup) is not to
be missed. This event includes tra-
ditional dances along with arts and
crafts. Hel d o]
grounds, admission to the fair in-
cludes admission to the museum as
well. The event features approxi-
mately 650 American Indian artists, -
jewelers, potters, carvers, painters,
weavers & more. There will be Mu-

( He r sic & dance performances, Indian,

Front entrance of the Heard Museum
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t he

u

n

., great lunch spot.
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Mexican, and American food, shop-
ping and book signings.

Desert Botanical Garden Lo-
cated in Papago Park, adjacent to
the Phoenix Zoo, this botanic gar-
den displays more than 20,000 de-
sert plants from around world, and

its Plants and People of the Sonoran
Desert Trail is the state's best intro-
duction to Southwestern ethno-

View from the Desert Botanical Garden

al

botany (human use of plants).
Along this trail, you can make your
own yuccafiber brush and practice
grinding corn as Native Americans
once did. On the Desert Wildflower
Trail, you'll find colorful wildflow-
ers tthnoaghoun msck ofnitiesyear.
Each year in the spring, there is also
usually a butterfly pavilion filled
with live butterflies. If you come
late in the day, you can stay until
after dark and see night-blooming
flowers and dramatically lit cacti.
A cafe on the grounds makes a
Admission fee
required.

| Sedona

- The Grand Canyon may be Ari-

zona's biggest attraction, but there's
actually far more to do in Sedona.
While it is 116 miles north of Phoe-
nix, it is worth your time and the

'?_’fhia drive. There is not a town any-
== == where in the Southwest, perhaps

See Know/Page 6
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